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ﬁ:[@ BGST m ) Large Format Consumables (Parts, inks, Solvent, Towels etc), Flex Materials, SAV Materials, LAS VEGAS, USA
Roll-ups, Seaming Machines, Eyelets, Eyelets Punchers, Heat Transfer Machines, Screen Print Materials etc. PACK EXPO
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PRINTHEAD

Large Format
Printing machines!

6-9 NOVEMBER 2016
CHICAGO, LLLINOIS USA

Head Office: #2, Owu Close, Off #93/95 (College Bus Stop) lju Road, Agege, Lagos,

- 3 W, o=, —.,-'_"-)‘:;-s""' SOId& serviced by Tel: (+234) 0808 663 3264, 0808 663 3227, 0802 340 6660, 0802 537 0620, 0808 663 3227 a .
[ @ .- y § o o | ° Ikeja Office: 9, Alhaja Kofoworola Crescent, Off Awolowo Way lkeja Lagos SURETE For More detalls please call.
ASA ) U ZA AN A A A 42 40 / EEVE - 08029323908, 08131027210,

Tel: (+234) 0701 682 3755, 0802 340 6660, 0808 663 3227, 0808 663 3242, 0701 682 3756 08178164981, 08103893662

FRIENDSHIP CENTRE

Ghana Office: House 16, Goodwill Road, Kokomlemle, Accra,

, Ghana .
Tel: (+233) 45081582, 245081582, 546252104 il: col X g.cl or you can Email us on

printersbuyersguide@gmail.com or
confidencemediaconceptlimited @gmail.com

08095987875, 08095987883
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LEADERSHIP...

POINTING A NEW DIRECTION

LARGE FORMAT MACHINE WITH EVERYTHING ELSE

SUPER XAAR 382
‘2 in 1’ printer (Bold & Tiny)

@ n ’ eswd& serviced by:

FRIENDSHIP CENTRE
HEAD OFFICE: #2, Owu Close, Off lju Road (College BIStp) Agege, Lagos. TEL: (+234) 08097988932, 08097988913,
74 IKEJA OFFICE: 9, Alhaja Kofoworola Crescent, Off Awolowo Way Ikeja
SHOMOLU OFFICE: 12B, Shipeolu

SURETE
Dleeve;

Lagos. TEL: (+234)

Street, Off General Post Office, Shomolu, Lagos TEL: (+234) 3

08086633227 GHANA OFFICE: House 16, Goodwill Road, Kokomlemle, Accra, Ghana - TEL: (+233) 45081582, 245081582,
E-MAIL:

Myjet
Professional
Ink

MY@® JET Asznts

www.myjetprint.com wan te d
u m
Nationwide

SUPERB IMAGE

PRINTED BY %i?;ﬂ‘l

myjet digital

inkjet printer

BUILD THE MOST

STABLE INKJET PRINTER IN CHINA

81, Obafemi Awolowo Way (ldowu House) Ikeja-Lagos.

P

Tel: +234 (0) 903 077 5167, +234 (0) 806 959 8387, +234 (0) 802 325 3319 , Email: myjetnigeria@hotmail.com

SHANGHAI

LINGY!I INTERNATIONAL TRADING CO., LTD

Print B2
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Model Technical Parameter

Type of Printheads
Quantity of Printheads

Technical Parameter

Piezo - electric printhead, KM 512LN (42PL); KM512MN (14PL)

LB3204KM, LB3208KM
LB3204XR, LB3208SXR

e | 4/5/617(6/10/12/15/16
| Type of Printheads. Pi prir KM 512 (42PL) | e -:!m:mnmsm
theads | Top Resolution
Quantity of Prin 8 heads (staggared) Printing Size 2.5%1.8m
Top Resolution 1440DPI Draft mode up then 52sq.mihr (Sheads)
Width of Media 3.2m Erinting  [Standard mode up than 36sq.mihr (Bheads)
Printing | High Speed 180 x 720dpi: 70 m? / h 2PASS |High resolution mode up than 22 sq.m/hr (8heads)
Middle Speed 240 X 540dpi. 58 m? /n 3PASS UV2518KM | Ink Characteristics UV Curing ink
Low Speed 360 X 1440dpi: 30 m? /h 4PASS Adjustable Height of Carriage |  1-80mm
LB3208KM |  Ink Type Less solvent and Solvent base cmyk UV2518(4.52x2.46x1.33m)
ht
% Printing Media Papers, Advertising Banner, PVC, Advertising Cloth, Adhesive Vinyl, Wk bl
Mesh, and soft 5mm in height Drying System UV Lamp
Adjustable Height of Carriage | 0.5mm File format TIFF/JPEG/Postsonpl3/EPS and PDF
= Power supply 50/60Hz 220v(10%)>20A
(LT AC OO o = Temperature 15°C to 20°C degrees
Net Weight/Gross Weight 570kg/670kg Humidity 40% - 60%

Color

4 color (CMYK) 8color (CMYK, Lc,Lm,W,V)

UV2518KM42 UV2518KM14
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CYLINDER DIE CUTTING MACHINE A1 SIZE il

GESTETR.MACHINEi ; l
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SAM-ODUS GRAPHRILS

SALES & SERVICES OF: IMPORTED PRINTING MACHINERIES, []
REMOVAL & INSTALLATION, SPARE PARTS SUPPLIERS & GENERAL CONTRACTOR I N I I I I D
HEAD OFFICE: 26, Ishadare Street, Olorunsogo, Mushin, Lagos.

BRANCH OFFICE: 35, Alaba Street, Off Olayide Street, Mushin, Lagos.
Tel: 08033022862, 08025621043. E-mail: samodusgraphicng@gmail.com

SPEED MASTER 2 UNITS

GTO 46 OFFSET PRINTING MACHINE
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SIZE
DIRECT IMAGE

HIGH SPEED | GLOSSY FINISHING | HIGH QUALITY PRINTS

e b2edge©

..digital printing solutions

2, TESLIMI-AGE CLOSE, BY AKANNI-BASHUA JUNCTION, OFF BAJULAIYE ROAD,

MORROCO, SHOMOLU-LAGOS. TEL: 08032586356, 07051925640
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DISPLAY ITEMS:

Roll-up Stand,Double Side Rollup Stand

Desktop Roll-up Stand, X-banner, Scrolling Rollup Stand
L-Banner, Snapper Frame, A-Frame, Y-Banner
Pop Up Stand, Poster Board, Flying Banner etc
FLEX:

oFrontlit ©“Backlit -Matte -Mesh etc
Various sizes available

SAV:

©Self Adhesive Vinyl (SAV) © Window Graphics(OWV)

OTransparent SAV (Clear Sticker), © Vehicle Branding SAV etc
INK:

Sk4(for infiniti, challenger, phaeton, Taimes etc) ,
Xaar 128, Xaar 382, Eco Solvent Etc

CO SOLVENT INK

16 old ojo road
triplezealG
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ﬂ that time of the year again when

companies would appreciate their
clients/customers and all stakeholders in
their business operations. And it is always
interesting to see the various types of gifts
in different shape and sizes that are being
exchanged, some are really expected and
appreciated and some not so much
welcomed depending on the relationship
between the giver and the recipient. Some
companies give to fulfill all righteousness
while others give to really appreciate their
business stakeholders. The essence of this
write up is to encourage professionalism in
giving corporate gifts.

Corporate gifts are internal or external gifts
provided by the management of a company
to other people. External gifts are gifts the
company gives to clients. The gifts could be
given to a new client or to reward old clients
for the years they have been doing business
with the company. Internal gifts are gifts
that are given to staff, managers,
executives or shareholders. They are
exclusive gifts to everyone involved in the
operations and decision-making strategies
of the company. Reasons for gift giving
range from thanking long-standing
customers for their business to recognizing
a valued employee for exceeding
expectation. The basic reason is the same:
to affirm relationships and enhance the
personal connection between giver and
recipient.

Business gifts take advantage of perhaps
the most powerful word in the English
language: free. Offer someone something
for free, and you've immediately got their
attention. This makes it an excellent way of
building relationships and boosting
business. At this time of year corporate gift
giving is an ideal way to show your
employees and top customers how much
you value and appreciate them.

ESSENGE
(CORPORATE®"

e

Gifts Vs. Incentives

To recognize what an effective gift strategy is, it
helps to understand what it isn't. Start by
making the distinction between corporate gift
giving and incentive programs. Though gifts
and incentive awards often involve similar types
of recipients, they differ on both a strategic and
practical level. Incentives are awards for
achieving defined levels of activity, such as sales
quotas, safety improvements, or good
attendance. In contrast, gifts are more or less
spontaneous, not given as part of any defined
arrangement between giver and recipient. The
gift recipient doesn't consciously set goals in
anticipation of a reward, whereas the incentive
recipient does.

It's tempting to view gift and incentive
programs in the same light. After all, you want
to know that you're getting your money's worth
from any business investment, and most givers
want to motivate the recipient in one way or
another. But be careful: Leaving customers or
employees with the impression that they're
being bribed can do more harm than good.
Instead, look at gift giving as a subtle, long-term
process of relationship-building.

The Ethics of Giving

Before giving any gift, you should know if either
the giving or receiving company has policies
regarding gifts. Some companies — particularly
those in the financial services, insurance, retail
and medical fields — bar all gifts. More
commonplace are restrictions that are placed on

the value of a gift or on situations in which gifts
may be given. Ask the potential recipient if his or
her company publishes an ethics handbook or_s':
has any policy on receiving gifts. If so, theng

follow it to the letter.

A few more words of advice: Giving gifts during:‘-__
a bidding process is a definite no-no, even if a *

holiday happens to fall during this time. The
same goes for lavish gifts, such as cars and
luxury vacations.

PRINTERS BUYERS GUIDE 6

Adewale Amusa is a Print management
professional with more than twelve years
cumulative work experience in all aspects of
Print production, procurement and marketing
communication. He is a professional project
manager who constantly seeks more effective
techniques to motivate and assist employees
by improving productivity, controlling cost and
increasing profitability, while adhering to
stringent deadlines. A goal oriented leader with
strong communication, planning and
organizational skills with a proven adaptability
to initiate and implement plans on projects. He
is passionate, principled, personable and
professional.

E-mail: wale.amusa@gmail.com
Phone: +2348034550746
Twitter: @wale2010

Commercial Printing
Publishing
Packaging

Graphic DeS|gns
Digital Pri

B2 LAMINATING MACHINE

Please Call or Visit us:

Lagos Tel: +234 802 321 3078, +234 802 900 9045

Abuja Tel: +234 706 051 5081, +234 802 314 4014

Lagos: 151, Acme Road, Ogba, lkeja, Lagos, Nigeria.

Abuja: Plot 5, Nanka Close AMAC Commercial Complex, Wuse Zone3, Abuja

Mail: info@afkarprintsng.com WWW afkarprintsng com
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Authorised Distributor of Authentic Challenger & Galaxy Printers

08037201914

www.tradeedgeltd.com

PRINTERS

CHALLENGER SERIES
GALAXY SERIES
DIRECT IMAGING

ID CARD PRINTERS
EYELET PUNCHERS
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CUTTING PLOTTERS

ENGRAVERS . -

Fm — .

SEAMING MACHINES

T e R |
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Cutting Plotters

About Us

+ High Quality

+ Affordable

+ After Sales Support
+ Technical Know How

ID Card Printers

Contact Us

Mobile:
08159093360,
08037201914

(ﬁ |' —

Direct Imaging Printers

Address:

14A odunukan Street, off Ola-Adeshega,
off kudirat Abiola Way, by total filling station,
Oregun.




REGISTER NOW !

ONE EXPO
ONE MILLION
OPPORTUNITIES!
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Sign & Graphic Imaging Middle East

Register to attend SGI Expo in Dubai

2076
CMC LTD.

DATE: 10TH - 12TH JANUARY, 2016

For Enquiry & Registration
Call:
08103893662, 08029323908, 08178165642

* PRINTS

* MONOGRAM

* CONSUMABLES

* PRINTER SALES
& MAINTENANCE

* ENGRAVING

* INK, FLEX, SAV,
ONE WAY VISION,
ROLL-UP etc

SEAMING MACHINE
GALAXY HEAD CAP

RC 1102995

= 6, Boladale Str., beside Mr Biggs , Oshodi Lagos.
= 08028488288, 08032244118, 09020751555.
= jbuflogloballimited@gmail.com

=~ ROLL-UP STAND



<Dear Readers,

With admiration and excitement, most of us

welcomed 2015 into our arms at the end of last year. It
now remains days to complete the year. Thatis wisdom
oftime in display with its days and months culminating
intoyears and decades in amore subtle manner.

And entrepreneurs in the world over have different

stories to tell about how the year has turned out. In the
@ printing business, the story would be gains for some
individuals and organizations and losses for others.
- Whatever the reality might be, things can be done
i better nexttime.

1

Printers Buyers Guide magazine believes 2016 will
come with opportunities many in the sector can all take
advantage of. Apart from breaking barriers and making
_ huge profits, we want to see printing equipment
manufacturers and distributors, andprinters record
new level of successes, attracting investments into
their businesses, and contributing to abetter world.

It is our mandate to inform companies, small business
owners, vendors, and clients about innovations, trends
and practices in order to harness the potential in the
printing sector. The Magazine will not relent in sharing
ideas and knowledge that enhance the growth and
development of the printing business in Nigeria, Africa
and theworld.
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COMPUTER TO PLATE IMAGE SETTERS

UYERS Smatob

Meanwhile, it was a tough year for printers in Nigeria because
of the economic challenges being faced in the country. Against
all odds, many of them are forging ahead, and showing strength
and resilience in the face of adversities. Maybe the situation
would have been worse for all of us if not for their 'never give
up' spirit.

But, as we hope, dream, and aspire in the New Year, things must
be done differently. Let us leverage on good thinking, goal
setting, concrete plans, and desire for actions to get better
results.

At Printers Buyers Guide, we are full of gratitude for every
individuals and organizations who opened their doors and
hearts to us. The reason why we are in business is because of
their patronage and loyalty.

N

* Durable
*Fast Imaging
*Easy to operate
*Economical plates
* Cheap to maintain
*100% Density Accuracy

* Long print run on plates
* Parts readily available!

ECRM MAKO CTP SERIES
R

We look forward to a more rewarding relationship in the years |
ahead.

Thanks for your patronage!
[ristmas
Mewy C egr’?ff(” 4 dwmce.
new ~ _
?—(aPPy y " ; www.smatob-digital.com

’ |
[
Laying a future in digital print Production

Smatob Digital Services Ltd +2348033257482 +2348088778236 smatob_ds@yahoo.com 28, Akinwale sreet Ogba Lagos

—— ¥
-~ [LAGOS OFFICE

‘ MSD Building, Plot 3/New SLG 79, Lagos Badagry
Expressway, Coker B/Stop, Orile Iganmu, Lagos, Nigeria.
09050974000, 09050974015, 09050974012
sales@rhine-nigeria.com
: www.rhine-nig.com

Plot 7029 Along Kaduna Road, By Zuma Rock, Suleja Niger State
081 55 222 223, 090 50 974 043, 090 50 974 044
sales.abuja@rhine-nigeria.com
www.rhine-nig.com

IMPORTATION & MARKETING OF

l ABS Sheet, Correx Sheet I

PVC Foam Board Sheet
KTC Profile, Snapper Frame Profile
Aluminum Composite Panel (ACP)

|| | Polycarbonate Sheet (Danbalon) I

Frontlit (Glossy /Matt)
Backlit , Mesh,
Reflective Flex

Truel ife
olours

IMAGINE OUR WORLD OF PRINTING

.

Self Adhesive Vinyl (SAV),

Clear SAV, Vehicle Branding SAV,
Reflective SAV, Window Graphics
Photo Glossy Paper & Backlit Film

Roll-up Stand, X-banner

Table Roll-up Stand

L-banner, A Frame, Snapper Frame
Pop-up Stand, Poster Board
Promotional Table,

Crystal & Slim Light-box,

Flying Banner (Flag Stand) Etc

OPTIONS

NIGERIA LIMITED
LARGE FORMAT PRINTERS

OLAJIRE HOUSE #3, Ilupeju Bye-Pass, Ilupeju, Lagos.
Tel: 01-7632224, 2120062, 08035817168.
E-mail: printoptionsltd.@yahoo.com



(SUB. CLAAP DEVELOPMENT BOND LTD.)
FROM PREPRESS TO FINISH MACHINES AND CONSUMABLES
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‘. VistaNova®

OFFSET PRINTING INKS

HEAD OFFICE: 31, Shadare By Fafolu Street, Off Agege Motor Road, Mushin, Lagos. Vish

22, Anipele Street, Behind Mayflower Hotel, Agege Motor Road, s hternationcliltc
Olorunsogo Bus-Stop, Mushin, Lagos.

16, Market Street, Opp. Alade Mkt. Shomolu, Lagos.

Tel: 08033079489, 07059599995, 08123799995, 08199363652 E-mail: moory2k2@yahoo.com

>0

* OFFSET PRINTING INK

Bring colours to lif
ﬂ Light Alkali

Drying by abosrption and oxidation

Alcohol Solvent mixture

B rrocesscvan [ PROCESSMAGENTA B ProcESSBLACK

CONTAINS

SOYOIL

Manufacturing - Trading - Distribution
Plot 44, Block |, Jimoh Odutola Street, Off Eric Moore Road, Surulere, Lagos, Nigeria

E-mail: sales.ng@vistaafrica.net | Toll Free: 0800 VISTANG | 0800 84782 64
Abuja | Enugu | Ibadan | llorin | Kaduna | Kano | Port Harcourt
www.international/vistaafrica.net | MADE IN CHINA
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BUYERS GUIDE

ADVERT RATE

Regulars

Full page N100,000 $650 R5,000
Half page N50,000 $350 R2,800
Quarter Page N35,000 $250 R2,000
Special Positions

Inside front Cover N100,000 $650 R5,500
Inside Back Cover N100,000 $650 R5,500
Page Two & Three N150,000 $1,000 R8,000
Page Four & Five N150,000 $1,000 R8,000
Sign Off (before back Cover) N120,000 $800 R6,500
Back Cover N200,000 $1,300 R10,000
Center Spread N200,000 $1,300 R10,000
Front page flap N144,000 $1,000 R7,500
Front Page N200,000 $1,300 R10,000
Front Inner Flap N120,000 $800 R6,500
Insert (A 4) N70,000 $500 R3,500
Insert (A3 folded) N150,000 $1,000 R8,000

Bottom flap N150,000 $1,000 R8,000

Trim Size

190 x 218mm

210 x 297mm (A4)
420 x 297mm (A3)
210 x 148mm (A5)
105 x 297mm

105 x 148mm (A6)

Bleed size

196 x 224mm
216 x 303mm
426 x 303mm
216 x 154 mm
111 x 303mm
111 x 154mm

Technical Specs
Cover Page

Full page

Double page spread
Half page Horizontal
Half Page Vertical
Quarter

Artwork canbe suppliedin the following format:
JPEG (CMYK, 300dpi), TIFF (CMYK,300dpi)and PDF - Please ensure all fonts and allimages
are embedded CMYK). Advertisers must supply colour proof as guide during printing after
PDF

Payment Condition
Fifty percent (50%) payment before productioni.e. when advert contract have been signed

and (50%) percentage balance one week after production. (NOTE) all rate are exclusive of
S%VAT.

You can send your advert design to us through our Email:
confidencemediaconcept@gmail.com or printersbuyersguide@gmail.com

Contractadvert placement of not less thanthree (3)insertions

ALL cheques must be addressed to Confidence Media Concept (Nigeria)
Advertisers from other countries are to pay in United State of American Dollar ($USD) by
electronic transfer. Rate of conversion is R9.5 to $1USD. Rate may change due to market
forces. For Bank transfer details, kindly contact advert office.
Payment Condition — Payment before production.

FOR ADVERT PLACEMENT, NEWS, EDITORIAL
AND PRODUCT NEWS

CALL
+2348103893662, +2348029323908,
+2348168377077

To submit news and editorial: printersbuyersguide@gmail.com
To place advert/subscribe: printersbuyersguide@gmail.com
Also, you Can call us for Your:

Birthday, Wedding, Marriage Anniversary,
House Warning and Naming Ceremony

PRINTER'S BUYERS' GUIDE

TEAM

PRINTER'S BUYERS' GUIDE
TEAM

MD/MANAGING EDITOR
OFFIA SUNDAY

ASSISTANT EDITOR
CHIBUZOR OBIORA COLLINS

ADVERT EXECUTIVE
UDOCHUKWU PATRICK CHIBUZOR

ADMIN
KINDNESS O. CHIMUANYA

MABEL O. EBOIGBE
BD/Head, Marketing

AJAYI AYOMIDE J
CHRIS IKE

Nkata Vivian
Soje Patricia O.
Okeke Nneka Joy

Marketing Executives

MFON E. ASUQUO
REPORTER

GRAPHIC/DESIGNER
Adedokun A. Ayomide

LEGAL AFFAIRS
JIMMY ABIA Esq,
LLB, BL, ACIS (London)

PUBLISHED BY:
CONFIDENCE MEDIA CONCEPT LTD.
45, Opebi Road, Ikeja, Lagos, Nigeria

Email:
cciinternationallimited @gmail.com or
printersbuyersguide@yahoo.co
Confidencemediaconceptlimited@gmail.com
www.printersbuyersguide@gmail.com

All correspondence should be send to
printersbuyersguide@gmail.com,
all right reserved, reproduction
in whatever form, in whole or in part,
without permission is prohibited

We
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215

Plus ...

ZSKYSAT
SKYSAT TECHNOLOGIES NIG. LTD.

Preferred Partner and Authorised
Distributor in Nigeria and Ghana for:

S

KONICA MINOLTA

KIP

Z SKYSAT

Whatever your Digital Printing needs,

The smallest BizHub 185, 215 B&W to
C224e/C364e/C454e/C554e Full Colour
MFP's (ideal for banks, corporate office,
schools, business centers)

High Quality High Speed Large Format Production up to AQ.
Print speed up to 270m*/h
Print on variety of media (polyester, vellum, film etc)

)

(

IKONICA MINOLTA

Giving shape to ideas

have the Right Solution for You

* Successor Of C7000 With

» Better Registration

« Improved Colour Reproduction

« To Enhanced Paper Transport Leading To
» Reduced Jams and More

« Handle Various Stocks

C224e/C364e C454e/C554e

~KIP C7800

. e 9

Full Range of Finishing
Options Availabe

bizhub PRESS C1070

The ULTIMATE... C1100 Printing Press Low cost per print

For live demonstrations visit any of our branches:

Head Office

Olajuwon House 15/17,
Opebi Road, lkeja, Lagos.

Victoria Island Branch

Sleek Studio, 1st Floor,
141 Ahmadu Bello Way
Opp. Silverbird, Victoria island.

Port Harcourt Branch Kano Branch Ghana Branch

209, Aba Port Harcourt Galleria | 24c, Audu Bako Way,
Express Road Rumuola Junction, | Nassarawa, G.R.A,
Port Harcourt, Rivers State. Kano

Abuja Branch

Shop 2, Basement
Ceddi Plaza Central
Area, Abuja.

Viva Court,
809 Eleventh Lane,
Osu-Re Accra.

ggg;ggégggg 08125487779 08123976215 08034092514 08023544772 P
08186136153 08023406537 07036450457 :
08033070109 | 08033300066

www.skysat-technologies.com | info@skysat-technologies.com




Heidelberg Nigeria Limited is a one-stop company for
publishing and printing equipment. It prides itself in
offeringwide ranges of solutions which include Pre-press
to finishing (Sheetfed, Digital Imaging, Digital, Web, Post-
press (Finishing), Second hand/Refurbished equipment,
after sales support (Parts & Repairs) and Consumables
(i.e. Plates, Inks & Press Room Chemicals)

In this chat with Printers Buyers Guide, Heidelberg's
Customer Support Manager, Mr. Charles Ogbebor, talks
about the company'suniqueness and commitment to
offering to excellent service to clients.

Excerpts:

Heidelberg came to Nigeria 17 years
ago. How has the journey been?

The journey has not been smooth. We had some ups and
downs in the onset because the company was inherited
from EAC, under Briscoe Graphics. Many things were not
in place until Heidelberg came in 1998to correct such.
Since Heidelberg took over, things have been okay.

What did Heidelberg do differently?

First, the structure of the company changed as new faces
were brought into the system. Also, there were support
and funding from the parent company. That changed a lot
of things. We are segmented into different units. Wehave
the Pre-press that deals with computer to plate
machines.There is also the Press, and the Post- press.We
also have the sales unit that sells all the equipment.

What do you think has encouraged
customer loyalty to your company?

Our customers prefer us because of quality. Heidelberg
products represent stability. Once you buy any of our
products, you can go to sleep. We have high- end
equipment that is very solid and comparable to none
anywhere in the world.Also, there is a back-up service
from the parent company which cannot be surpassed. If
you have issues that concern our products,we have a 24-
hour online service to resolve the issues. For instance, we
have an SL 105-6 machine in Nigeria and the client that
owns the machine cherishes it. It can produce times two
of what the competitor's machine is producing.

Despite these high quality equipment that can be
bought from your company, some printers still
take their jobs abroad?

Before now, printing in Nigeria was at its lowest ebb. We
were not competitive enough because of the equipment that
we had on ground. But when Heidelberg came and

l’l‘ RFORMANCE
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rate at which printers or print customers go abroad to print has reduced.
We also do a lot of workshop and seminar to intimate people about the
trends in the industry. Before now,we used to have chord 64 or subsea
machines as the highest. This was like 1998 or 1999. Now, we have
bigger A1 machine that can do any job. For instance, if you look at This
Day newspaper on a weekend, the magazine inside is produced with
Heidelberg machine. The same with Vanguard'sAllure and the
Guardian's Life. Those who are taking their jobs out know why they do
so. Itis not because the equipmentis not on ground.

What are the benefits of Heidelberg Nigeria with

its parent company in Germany?

Apart from the 24 hours back-up service | mentioned earlier, trainings
are organized for the staffers of Heidelberg worldwide. What else can
you ask for? When you are updated with the current trends in the
industry, you don't ask for anything more.

The economy is biting hard in the country. What

will be your advice to printers?
They should do things with the right perspective.To be competitive in the
industry, you need to buy new equipment. They may have to talk to the
banks to get money. What we have done was to introduce some of our
clients to banks and they have been funded.

What value does Heidelberg usually bring to the

table for their clients?

It is the support we give them. No matter the equipment you buy, we
support you. Even those that don't buy from us, we support them with
genuine spare parts. And it can be gotten within the 24hours from
Europe. When | order spare parts, it will be arraigned few minutes in the
aircraft coming to Lagos. You don't need to start to get somebody
abroad, you already have a link. Also, as way of saving the customers
from future problem we do up-grade for
equipmentwhen they are necessary.

Are you saying
everything is just rosy in
your company?
There is no company that is 100
percent okay. There must have one
or two things they are faced with.
The only challenge we have is the
way the economy has turned
because it is affecting most of
ourcustomers.In term of the job, we
have none because we have up to
date. Forinstance, | don'tlend to get
anybody from anywhere to get prices. | just set my laptop and hook up.
We have four hubs in the world. If | don't get spare partin Germany, | can
hook up with Japan or China and United States.
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Large Format Digital

Large Format Digital Printers

Billboards
» Rollup Banner _
» Backlit/Frontlit
Vinyl ‘
» Mesh
» Vehicle Branding
»Wall Drape
> Window Graphics
» Pointiof Sale

j@ 67, Ire Akari Estate Road Oludegun B/Stop, Isolo, Lagos.
N Tel: +234-1 2172723 08053061284
jnall sales@revealng.com, revealimage@yahoo.co.uk. w\reveallmageltd@hotmg&l com
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